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Al 5

-« 20034 pr ey — AR Z  “Trading Up - The New
American Luxury” (4= : Mlchael Silverstein &
Neil Fiske » wX 54 : (F% > ELHIT) ) > FF
B ERABRZHHEE - TR éamﬁi B4 L4
LI LEY %ﬁ%#?%% Tl e
5 )?Ej‘ﬁﬁ ELE)RE P E o0 E 5 8918 nﬂZ\E%‘m SR d
1£ é’J ™ ou R ARTE o

silé_ il é’J = B A R SRS R4S 5 (New

o ¥ A% Tt & @ﬁfi-%%@%mﬁ%
> AR F i T )m, SEBATE - BHEHEHK
122 R 1%k > ﬁaﬂ&ﬁﬁ/\ﬁdﬁﬁi LHEZ®
BREPERIEN A TR FE - BB -
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#B1E 2006F £ pr#y “The Cult of Luxury Brand”
(# % : Radha Chadha & Paul Husband’ ¥+ X Z 4% :
(EMLEEH) ) —FThill > TELEADKNE
BT HE00ET > R AL 3R B T - 2|
20104 » o448 H3R5000 8B 2 3 & ey o & -

TMHAREEH T RERLESB A LV~ Rolex »
Cartier ~ Gucci ~ Burberry ~ Hermés ~ Chanel -
Prada ~ Tiffany ~ Armani °

BARAEVHENTER S ERZRIEMEG  RTF - &
3’@‘9/3 ‘R BRE MTHRMEHYN A E




1990 44X, BA 45 84 3 & A8 3

By EFH4% (Trading Up) ~ H & it (M

type)
HEHZeEEMWARTEHELRRAEER LS LE
53)2 ’ LA#&‘HXE 63%}(9@ ’ u%giﬁ%é@%u%ﬁﬂﬁiﬁ ’
MAeRBIIGEMHET @A TR EG L > UEHFEE
D& o AMEH E ZEBAARIL - 3515 LB AL
BAHELEHS > FIF4EELRBBELNES 53
% P BERRKHOARRAOFRHESRTE > BAE
HE Rt ig 0 BEPIHRREL o




1990 44X, BA 45 84 3 & A8 3

B EARS e BME X R
VR UBRF - 44 bk Z%H&’é%fr
VR BRIBE R SREE
VAL EZRRAa AR EIEUEEREROA S
VAT D 58083 0 wBMW ~ Mercedes Benz
( 13% T &F > 50% + A )
vV B % H80k¥% 0 weTourist Secret
VBARE fiE AR B -2H \




B’EH 6

AK1 SERINAE2001 4L HET T T 8B SOEE RIS Tl fEBT0EIETT » H1997THLIZR » B TR SRR E42% - i L B SRR A
RALREEs - (E (B IEERfT) —F)

Alfred, 2009/7/26



2005 %% # 5 48
(2005 Luxury Report) (3%)

E %A &% (Home Luxuries)
ot Kk H% (Art and Antiques)

HEEFREMES B4 (Electronics and Photography
Equipment )

F A ~ BE ~ 8 (Furniture, Lamps and Floor Coverings)
B # A &% (Garden)

= W # £ (Home Decorating Fabrics, Wall and Window
Coverings )

B R rn R & & EM (Kitchen Appliances, Bath Room
Equipment and Building Products)

Er B (Kitchenware, Cookware, Housewares)
FEERA & (Linens and Beddings)
£ B (Tabletop, Dinnerware, Stemware, Flatware)

B < << < KKK UH

plt Marketing #ihk ° /% % : Pamela N. Danziger



2000F % & & F3) (48)

BB AR (Personal Luxuries)

v AR # (Automobiles)

v k4% (Clothing and Apparel )

vV bl s Hk s 25 S (Cosmetics, Fragrance and Beauty
Products)

v BB (Fashion Accessories)

v ZkE -~ F4& (Jewelry and Watches)




20002 2 4k (4)

W ekt (Experiential Luxuries)

v %24 (Dining)

v 4%4: (Entertainment )

v B FZR# (Home Services)

v H A R4t (Spa, Massage, Beauty and Cosmetic Services)
v k¥ (Travel )




1990 54X B 46 64 7% B 3R 3%

B 37 31% 5 (New Luxury) 943 4%
V BB e X AL

- B HBAFE1EE s (Accessible
Superpremium Products) - &= HLi%%47 &
oK E 2 A A o

- B2 ey gt 4 (01ld Luxury Brand
Extensions) - & &% L6 KMEIR > RFALH
4}/@; 20 AK.1

- & 4 R (Masstige Goods) - A& PIBAreEy
én% ’ /{‘g*}étbfﬁ&én‘%% ’ {E—thﬁ/f%é'a%&i%

49‘ %’%77 on /{i .ﬁ: o AK2




BEH 10

AK.1 B4 - ELYRERAFTEEL > C-Class » {Ef%EE Maybach {E{E % -
AK., 2009/7/28

AK2 BRI IR (R A T
AK., 2009/7/28

HE - EAREFEMANTEEM - ATS TR ERLES RN - EMEGT - TERER AR -



1990 F4X B 45 &4 75 & 32 3%

B3R A X ZA T B AT e TS5
v &% (L.A.) - Lisa Kline #9% ¥ & £ #
v t#)(New York) - Dries Van Noten % :teyi¥ 47
($800) > E gym A& & ($23,500)
v #5%(London) - Fendi Spy bag ($2, 300)
v ##k(Berlin) - China Club (A€ & : $11, 945,
% 0 51,792)

v Z#r#(Moscow) - Bentley Continental GT
($240, 000), Porsche Cayenne SUV ($190,000)

v B (Paris) - Judy Blame %:t#9%% % > Marc

A@“: cobs #9zk &




1990 54X B 46 64 7% B 3R 3%

W R & X R B AT 6 RAT B S

v db % (Beijing) - Louis Vuitton #F &
($1,200 - ep A B AR L) > Porsche £($190,000)

v F#(Hong Kong) - MBS EEHEHRT

v £ 7 (Tokyo) - A%ZFLCD ($2,900 - 16,600~
657 )

v’ % E (Mumbai) - Nokia &4 F# (339, 000)

v A (Dubai) - TR REZ&HR L EE

v #1324 (Johannesburg) - Tsala Treetop

Lodge E 184+ ($525—8%,)




1990 F4X B 46 &4 75 & 3 3%

R & F ZET B AT RAT S S 4
v 2 Wi (Mexico City) - Swarovski Crystal
By K & F4£($176), Natural Sea Beauty &9 JE
F($50)
v B 431 E(Rio De Janeiro) - H. Stern %3
WG B

« ¥ A ) (Newsweek) 2005.7.25/8.1 3tm x4
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o
St

BAEg#HAD (£ER)
v/ 1946-1964 32 %2,i48 (Baby Boomer) -
LR B AMATARATTHIT %
v 1965-1976 X 4% (Gen Xers) -
4+48F %
v 1977-1994 Y 4K, (Gen Yers) - AKS

168 &




BEhq 14
TRMFURER > BROMERIS A 194545 FAS TR o ARHEE GRS - A554 1 BIRCS GA It « S50 It B BT (2 O B e SRR -

AK4
ALK, 2009/7729
BREHY197SEEAE R - BEBSE M\ R 528 A -

AK.3
AK., 2009/7/29
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Balnk > TAEAMRBEABEKR
V20072 £A0T8B4E Al AABIE £t (2007
FERERERBANG FALEAE $50,233° 2E£F P
#4116, 783,000~ )
B 5 ] F BLATAF A TE 3 Jo
v #1970 -2000 0 ALTF2BEPAPHERZRE
FRAF3E hu—4% > ¥ oty Bt B A1)k £ v(trillion)
B R AR
VR~ T~ BEBERE




"R E

B AREZIm L AGEE N RERFA
vV 16-642% 9%t > 60% A EE A BB R FZ Ry T o
2007 F 2R LM TAEHE FRAG FPALES -
$35, 102 > B M T AEE WA AL A © $45, 113
By o

BB G B ki
BHFRERS  ERAHRR
V' 4& MEEABR S ~ 2EFRER G

B GHAADENIRIRG I~ ERRAHESE
"\9‘
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B = 1B
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BN E
v' “Live Your Best Life” (F&## A% ) (Oprah
Winfrey),
v' “Martha Stewart Living”~ (Martha Stewart)
v BBAE B T (Taking Care of Me) — 47154 B A
v 1B %48 (Connecting) — $i4b A 4435 R 14
vV B ARAA (Individual Style) — S EE AR
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B Ay — RIERMEHE  REE AR
kgl — R’i&ﬁé o

L] }tg}ﬁ'uﬂz

B 5 A ey 4%

B A ET K

B EAMT4 (Product Placement)

v "R EwmA (Sex and the City) # & - Sarah
Jessica Parker o




MBS L M sERE &

B ¢ ARiEfEBEZ (Never underestimate the customers)

B EHE e E K4y (Shatter the price-volume
demand curve)

B A:2E e %R mEE (Create a ladder of

BRI~ RARE  TPERHEEFREERYER

gennuine benefits)
(Escalate innovation, elevate quality, and
deliver a flawless experience)




BER 19

AK3 i@%ﬁ?ﬁ%ﬁﬁfﬁtbﬂﬁi‘% B AR B R T N A -



MBS LR HER &

B K ERFompe wfray s B (Extend the price
range and positioning of the brand)

B RAREE GBI ELE > T HEHFE R @eE S
(Customize their value chains to deliver on the
benefit ladder)

BERATENITH > BB AERZ ARG FET
(Use influence marketing and seed their success
through band apostles)

B ZEIAR > RETH A E$EZE & (Continually
attack the category like an outsider)




KR EAE S (Trend)
i

v 3845 (Uniqueness)
c LT SLARRARE R o Rk LR EMNE 0 KRR
sb 52 & E LA SRR AF M o

Hermes ~ Burberry ~ Armani o
v fAM1t (Personal )
c BRIFEZEANF R ALY ELLEAN -




KRR A (Trend)

W R
V MiEBamigRE  IkEAALE (LE400048 £ T 0 BRH440042

7T N ?)
HEEEN
390
R
WK
o+ 153
81 1 Y
27
- BEESBREER

THA F&A = H




AREBEREAEF (Trend)

W SR
vV B E S H G SRS o o
BB 5 48 34 j‘ ZA5 RS LTS ob & R T8 ot 69 7 %iﬁg$%ﬁﬂﬁﬁé}ig
AL RESK
EEAY .
_ |

% w4 Fashion Accessories

© RA

%% VWine/Liquor

"
Tald

EH gy Sports Event

REEHH

%Rk Jewelry/Vatches

fH A& Pet Products

F4 A & Children’s Goods

0 Il
ODEAA ° 10 15 20
BHEA T3t




KRR A (Trend)

LB %)
VBREFHETHE  mFEAHL
- RRI0F > ERSSELHE SRR T
2 17% - BRoM g #26% FHEZE 20% -
vV BRTRERERREK
cEPE BB mEMN S PRARME
- 01 FFEAFERBE —BEEZERHEREA




SHERETAAMBAZILTE

$30. 8 $41. 7
5.4 7.4
8.9 11.0

Jk 25T (trillion USD)

2004

2009

Ot B EAE Dekil U R EARBE

ol

 udl

RJ5: American Express



4745 f#& ( Marketing Strategy)

 BESAE L 0 T B e 5488842200048

(RMB? ) - 485025066 ik F Ak b 2HM &
TG e912% > F2010FFE LB A > A SRR K
R -

B 4 8 dh AR AT 890P 1 Vi &% (Person) -~ £ &
(Product) ~1&#% (Price) -~ &% (Place) -~ 474%
(Promotion) -




4745 % #% ( Marketing Strategy)
B %&# (Person) — (FE2R > 20094 )

vV OB R — 46-645%% 0 KRB F R mAEN  BRFHK -
E R4 ~ O H T Sh AR o AKI

vV X R — 34 - 455k > EAReER o KARBRW e /LR R
FEHF RIBEERRELET AEEBERES
TR LBER AR E B AN R B EE o

VoY R — 16-335% 0 o AREF@ERHER  BERAE B
Bl e ~ BooER o SHBRE > RER o

v L BOEEE -

vV RBE —




BER 27
AK9

SRR TR BRSO A2 B - PRI DIER B S AP RE - PGSR - St e BE B AAIRE - 2 R BIRFH20004F

TH2OH#E -
A.K., 2009/7/29



4745 %% ( Marketing Strategy)
B 5 &% (Person) — 4%

v EER— (T58&4) » BREFEHART ABFEL > TR
Z2RE¥ > AMHBRIEE | o

vV BEH%E (6F84E) — 2H5XRERAMEMRIIRIIAE > &
ER B B TERBEE A o

v Rk (bEgAE) — EmEE—TFT HEac "RER
o —BEEBEA, o BHIKRE o

V Bk (458 E ) — MR A E 0 RASEEE -




4745 R ( Marketing Strategy)

B4 &% (Person) — FH

= A.K.10

ZHSAE — S EAEBHALE (BRZE) S SEFTAE
HAib H i NBE —

NN X X X
>
M
sy
o
|




BER 29

AK.10 B FP B FEPE i 20094E R He s > HHEIARE (NMUEHRRE ) HARSEMETEE S » S1EMEEE % - PHgHEANFETEE % - Hhdt
I‘iK‘ Q(J)I_)‘J)/Q‘)Eéﬁiimﬂ’ﬂ?ﬁﬂ%% C LA T RE B 48% -
AK, ¢ (



aq
5
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i

# (Person) (%)

v 238 E#% (Luxury Cocooners) — X EZLELAEFH &
BAFBERIEE - ANEE0F L HIT, 5005 T -

vV 225% % (Luxury Asplrers) — WAL ESE > TS
P BB E % o 4158 497, 500E 7T

v #E % (Iconoclastic Butterflies) — 2L EABAS
ERO S UREERAFTER &L o Kﬁﬁ%%@ﬁﬁﬁ°%%%
& A $10,250% T -

v %K g (Extreme Affluents  or Indul gent X-
fluents) - EAREEBRN T EY L ° F5E %’$15 250 % 5T ©
3 £ #Pamela N. Danziger » Marketing Luxury to the Masses - B # B
g4 3i#As Well as the Classes° PxXZ 4 : (MU T HEITEHL) -




o e
B4 &E (Person) (3x)

v e %4 (Celebrity Set)

v XK (Tai-tais)

v B A (Mistresses and Junior Wives)
v ¥ A+ (Corporate Climbers)
v &M E3E3k (Office Ladies)

v 5 £ A (Trendy Teens)

o 3! %#” The Cult of the Luxury Brand” by Radha Chadha & Paul
Husband > # X &% : (ZM LM EH) -




4745 R ( Marketing Strategy)

5 (Product)
v B4 (Unique)
» Burberry RAEMRZH & -
v f8MH 4t (Personal )45 +4o
- Boucheron fe% p & T‘]/'W’Fﬂ"\ﬁﬁ B E T o

- Coach & #j 3’5%%—7& FOT AFERNEF
/él¥ﬁ}§n‘:\'aa5(ﬂ+iﬂi’gi%

* Louis Vuitton 383ELVERMHE R
v #glt m4b (Artifact)

- LEBRT B - T LRTERRE
i1 3% (Hand Made)
BmE R FRE RSO ES BT EHE

\

W ou B E A e

N\

il



4745 R ( Marketing Strategy)

W5 (Product)
v &1 (Value)
- fBE IR AME
v W B B (Appreciative)
- ROLEX ~ SWATCH &4 v 718 /&
v HEEMH (Liquidity)
* R G~ R~ PR




4745 R ( Marketing Strategy)

&% (Price)
37 i 38 7] (Newsweek ) Ve &4 — 1B H & -
vV 63% BIHEERARIRTHUELBEBEERS
v 80% &9 & H R A R TR BB
A g3 bR B TARIE A
v 83% &9 B E R AT L ITIT RATE E E L
R T BB AR R

v 64% B9H B AR HRRE BRI AT R
= B9 1R A%




745 %2 ( Marketing Strategy)

B EEREBBMHERRSE BENS) -BBRERE - W
/ BARFEY) /R

mig 3% (Place)
V TigElemy — WHEER > BEA_K >~ =K
¥ 2% EL
V —HRSEE - SR EEREIE  EEE
V IBHERE T EE s B s A M
v @@ 4745 (Internet)
v #45 (Direct Sell)




- NP E5 *
745 R ( Marketing Strategy)
B 745 (Promotion / Marketing)
vV S RATE
c SRR R O HEHER - HEEFENR
HEERRR -
I LEM R — LRIt —ENE S8 S
HEMTE KB BBABEAR
a‘:\'?%éﬁ"%l's{ﬁ\ °
vV B LREHE
. MR K Victoria s Secret
F4E4: ¢ American Girl Place




B®F 36

AK.11 B EENM - BRMERE - AR -

A K., 2009/7/29



4745 % %% (Marketing Strategy)

vV 3| & ps
®Bottega Veneta (Gucci)
®[exus (Toyota)

vV ESEE T - m LAt
vV Bl —duhf 0 ol d FERA R ER
v R E SRR £ L
- BMW ~ Mercedes #A4% » #& & & &K A95-104% -




4745 k=& (Marketing Strategy)

M 744 (Promotion / Marketing)
v ORHEAT S
- WERBZIFIEGERE EMNHEEYORE B —
TR AR HE REARE 0 RITRRAE KRR
(We’ re not creating great automobiles, we re
trying to create great experiences - J. Mays,
Beetle % :t&m)
© Hew — #BA >~ &E -~ AR
- HIGRIE — AFRAAREWMEE TERENEFT -
AEHR (BF) ~ A% - BaRI] >  REFEERY
YRR BRI -
=] \'J% @%‘J{
o BHEE — THE B TR RER RS AR




5744 ¥ ( Marketing Strategy)

B 745 (Promotion / Marketing)
V B E4TE > EERAE AR
vV EANMATE / EEHITH
V B5BMAESRERITH — BT G T
V ERHERREBENER
V' S8 B oAt AL B B AR R A o




4745 k=& (Marketing Strategy)

B 744 (Promotion / Marketing)
v R éﬁﬁéﬁ'ﬁ%f{: 3

- CELUX - ZB3FH 2t w2l B S
ﬁ%%’ﬁ%? N ESL KBRERFH—F
& an B e

. PRADA - #1M4a K (Ridley Scott)i i # % X
Ao f& L AR JEBATIRE R > FLEIFE
#%

PN B~ AT XERAL BB BEA
B FORTY panes %& R A

__BOUCHERON - %304 LBk A 4509 A+ S

:g’u%%f




4745 k=& (Marketing Strategy)

W74 (Promotion / Marketing)
v R AT EY Tk
- BULGART - &%t % > R/MEZEEBRG
* ARMANT - K& ZEBY T O RIKE » RUELEH L
BAR - RBEERRF °
- Comme des Garcons - HBBKXAT4Y > FRA ~ 4T
- Neiman Marcus - #RAEF %I e9BEMIRE (2R
R EBSE) c BE—ANRAGESAE (Fodk
|~ 125/ EFERATII4R ~ R HAAABRDI4R ~ BB AR 0 Ao
RAER wmEE)  EHEE (EEIFHERR
-60%% ~ BmHEAL ~ ZleN) RE SR o (200545
A S E g étEMey Texas Pacific Group an
P Warburg Pincus)




4745 k=& (Marketing Strategy)

B ERIERA (2R (EHNEMEH) —EN&)
VEHRIA ERARM S HHERE S KE
VBN CVIPEE - WEEMNE LA e
VRIS ZE  WREEET R - KBRS

N vk i




